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Primary Task Response: My Buying Behavior and the Type of Consumer that I Am
By analyzing my buying patterns, I have realized that I am predominantly an impulse buyer. Fundamentally, I often buy more items than I need to be comfortable with. Upon deep introspection, I realized that I enjoy shopping because it gives me a brief sense of control over my wishes. Over the years, I have accepted that some, if not most of our wants and wishes rarely come true despite making adequate plans or remaining disciplined due to the unpredictable nature of life. Even if we achieve our objectives, the outcomes are often not exactly as we envisioned them when making our plans. However, shopping allows me to get what I want directly, thereby giving me a brief but satisfactory sense of power over the outcomes in my life. I realize that the need to feel in control is due to constant anxiety that if I cannot control the outcomes in my life, then I am not truly in charge of my life. As such, shopping enables me to feel a sense of freedom to select what I want and get it in reality.
In this sense, I think that my shopping is more hedonistic rather than utilitarian. This is because I do not set out logical and rational goals for my shopping. Instead, I shop based on what I feel I want at a particular moment. I realize that sometimes this ‘want’ may be irrational, but I enjoy the excitement I get when I finally get whatever I want to buy. I also realize that some of my wants are influenced by what I see around me, such as when I want to buy something simply because other people around me possess it. However, I noticed that the feeling of excitement after I buy a specific item only lasts for a very brief moment, after which I start to rationally analyze whether I needed what I just bought. Sometimes I regret my options, but sometimes I am glad that I made a certain impulse purchase. I also noticed that I become analytical when I have a limited amount of money to spend on my shopping. In such instances, my rational judgment often prevails over my emotions. As such, although sometimes I know that buying a specific product would appeal to my emotions, I avoid purchasing because I conclude it may result in unpleasant long-term outcomes such as lacking money for other essential needs such as food.
